Carson’s Community Day Fundr aiser

Sell coupon books for $5 and the entire $5 goes to your student account! What a great
way to build up your student account balance for thetrip! The event is Saturday,
November 13, 2010 and the coupons can be used all day. Department stores open at 6
AM, Furniture Gallerieswill openat 9 AM. Therewill be aFriday preview Day for this
event for agencies and associates. All customers who shop Friday with the ticket will be
honored. The early bird coupon is only valid on November 13". Carson’s Joliet is pre-
selling items for this event! If someone wants to buy aticket from you but can't make it
on Saturday Nov.13th; they can reserve their purchases anytime before then starting on
November the 9th and pick them up anytime after Saturday! All they need to do isbring
their ticket, pick out their items, and they can reserve them with any valid charge card.
Couponsincluded in the book are a $10 off $10 or more purchase, 30% off early bird
special good until 9am, six 20% off coupons, and many more.

There are multiple ways to sell these books. Y ou can sell them to family, neighbors, and
friends and/or you can sell them at our scheduled times at the Joliet Carson’s store at our
designated entrance. In order to sell them on your own, please fill out the second page
and send it to school with a check or money order payable to Joliet West Band Boosters,
no cash, for the amount of books you would like. The last day to sell booksin thisway is
Friday, Nov 5". Orders received after this date will not be filled, as unsold on hand stock
must be returned to Carson’s.

The second way to sell isto sign up for our in store selling dates. Shifts are for 1 hour
and you can sign up for multiple dates and/or times. If you fail to show up for your
scheduled shift you will be cancelled from further in store selling dates. Students under
age 16 must be accompanied by an adult. Y ou may be sharing your time slot with
another student if demand for in store selling is high. It will be your responsibility to
arrange pre-ordering booklets in increments of 5 at least 5 days in advance of your selling
date by contacting Wendy Miller at mismanag@att.net or 815-258-9228. Within 2 days
of your selling event you must return any unsold booklets and a check or money order for
the booklets that were sold. Here's an example: Y ou decide to sell at the store between 4
and 5 on Sun, Oct 17". Y ou think you will be able to sell 10 booklets so you contact
Wendy by Oct 12" at the latest to arrange to get the booklets. You sell 6 booklets at the
store so on October 19" you send a check for $30 and the 4 unsold booklets to school in
an envelope with your information clearly marked onit. KEEP IN MIND THAT
THERE WILL BE NO EXTRA BOOKLETSAVAILABLE TO SELL AT THE STORE
IF YOU RUN OUT, SO PRE-ORDER ACCORDINGLY'! You will be responsible for
bringing your own change and the booklets to your selling time. We have been
encouraged to bring visuals to promote the band boosters, so please wear your band
shirts, signs, or anything else to promote us.




Please print legibly:

Student Name

Responsible Adult

Phone Number

# Books X $5 = Amount Enclosed $

| aminterested in selling at the Joliet Carson’s store. Dates will befilled on afirst to
reserve, first to receive selection basis. Do not show up at your requested date and time
until confirmed by Wendy Miller. If you would like to work multiple shifts, please
indicate AND next to choices. All dates will be confirmed by email.

# Books pre-ordering

# Books pre-ordering

1% Choice Date Time
2" Choice Date Time
3" Choice Date Time

# Books pre-ordering

In Store Dates & Times:

Sun, Oct 17" 12-1, 1-2, 2-3, 3-4
Fri, Oct 29" 4-5, 5-6, 6-7, 7-8
Fri, Nov 5" 4-5, 5-6, 6-7, 7-8
Sun, Nov 7" 12-1, 1-2, 2-3, 3-4
Fri, Nov 12" 4-5, 5-6, 6-7, 7-8

Sun, Oct 24" 12-1, 1-2, 2-3, 3-4
Sat, Oct 30" 12-1, 1-2, 2-3, 3-4
Sat, Nov 6™ 2-3, 3-4

Thurs, Nov 11" 10-11am, 11-12pm

Rulesfor in-store selling: Befriendly, Be courteous, Be respectful, Explain what our
organization does, Stay within 20 feet of assigned entrance, Do not sit behind table, Ask
politely, Thank even if no sale, Be enthusiastic, Know what is inside the book, Explain

how the book can help them, Smile, Have fun!



